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Professional Organizers Make their First Appearance at L.A.’s Largest Mixer
Offer Tips on How to Get Organized for Networking
· Los Angeles, Calif. – For the first time the Los Angeles Chapter of the National Association of Professional Organizers (NAPO-LA) will be holding court at a booth at L.A.’s Largest Mixer on July 21stat the Pacific Design Center.

Local organizers from all over the L.A. area will be on hand to answer questions about NAPO and what a professional organizer can offer the home or business owner. They will also be alerting the public of the organization’s website, www.napola.org, where anyone can go to find an organizer who is a NAPO-LA member.

In the spirit of this grand networking event, organizers from NAPO-LA have a few tips on how to be organized for networking.

1. At networking events, wear something with accessible pockets and carry your cards in one pocket and cards that you collect in the other. Your cards are ready to go and there’s no fussing with your purse or wallet, says Robin Valdez of Expert Organizers.
2. Take notes! Bring a pen and make notations on any cards that require follow up. Ann Gambrell of Creative Time-Plus and NAPO founder also notes, “You might make a note on your own card before hading it over to someone so that they remember who you are.”

· 4. What do you do with all of those business cards once you get home? If you haven’t already, note when and where you met them. You can do this on the cards themselves and file the cards into your card file or business card book. Even better is putting the 
· more  -
information into your database. Dolores Kaytes of Highly Organized uses CardScan, a desktop device that scans business cards and transfers the card’s information into your database. She has also set clients up with this system.
Tamara Zook of Quantum Space/Time Clean-Up also uses a computer database to manage contacts for people she will follow up with and makes notes in the database. “Putting it on the computer saves me the task of keeping up a physical rolodex or a business card notebook full of out-of-date information.  And no business cards stacked around my office waiting for me to decide what to do with them!”

5. Evelyn Gray, Organizing for Success, follows up with the people she’s met within a week. “I send a postcard that has my photo on it. There is no envelope to open and they immediately see my information and will more likely remember who I am since there is a photo and it was a recent event.” 

On a final note, NAPO-LA president and master networker himself, Chris McKenry offers this reminder: “Networking is about building relationships, not selling. Hunting provides a meal while farming feeds for a season. In any networking opportunity look for people who have access to the type of clients desired.  Use the ears more than the mouth.  It is easier to develop relationships if networking partners see your desire to build their business.”

The National Association of Professional Organizers started here in Los Angeles 20 years ago.  It is the premier national association dedicated to the organizing industry. Today, there are more than 100 professional organizers in the Los Angeles chapter and more than 3,200 professional organizers in NAPO across the world. Members include organizing consultants, speakers, authors and manufacturers of organizing products. For more information about NAPO-LA, visit www.napola.org.
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